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VerifIA Meeting Notes: Comprehensive Guide to
Factors Influencing Home Sale Prices
Date: May 5, 2025
Time: 9:30 AM – 11:00 AM
Location: VerifIA Headquarters, Innovation Hub, Room B3

Attendees
Lila Moon – Senior Real Estate Analyst
Ethan Rhodes – Market Research Lead
Aria Solis – Lead Appraiser
Marcus Grey – Data Analytics Manager
Nova Pierce – Product Strategy Director

Agenda
1. Overview of Home Sale Price Drivers
2. Discussion on Factors That Increase Property Values
3. Discussion on Factors That Decrease Property Values
4. Practical Implications for Renovation and Marketing Strategies
5. Next Steps for Integrating Insights into Valuation Models

1. Overview of Home Sale Price Drivers
Lila Moon opened the meeting by emphasizing that home sale prices are influenced by a range of factors
including physical characteristics, overall condition, location features, and recent updates. She stressed that a
clear understanding of these elements is essential for accurate appraisals and informed decision-making by
homeowners, appraisers, and real estate professionals.

Key Discussion Points:

The importance of both positive and negative property attributes.
How combining multiple factors can create either a premium or a discount scenario.
The need for clear guidelines to support market analysis and property valuation.

2. Factors That Tend to Increase Property Values

2.1 Enhanced Overall Condition and Quality

Ethan Rhodes noted that properties in excellent condition, with modern finishes and sound construction,
naturally command higher prices.
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Example Discussed: A well-maintained home with updated interiors that appears move-in ready often
attracts premium offers.

2.2 Desirable Scenic and Location Features

Aria Solis highlighted that scenic attributes, such as waterfront views or attractive landscapes, add significant
value.

Example Discussed: Homes with partial views of a lake or river tend to be more sought after, resulting
in higher sale prices.

2.3 Spacious Living Areas

Marcus Grey explained that larger living spaces, including ample room above ground and in finished
basements, generally support higher valuations.

Example Discussed: A property with extensive living areas that accommodate family activities and
entertaining is usually more appealing.

2.4 Recent Renovations and Modern Upgrades

Nova Pierce emphasized that recent renovations and modern upgrades significantly boost a home’s market
value.

Example Discussed: A house that has been renovated in the last few years, featuring modern kitchen
and bathroom updates, can secure a higher price.

2.5 Premium Property Profiles

Lila Moon summarized that the most desirable properties are those that combine multiple premium features
—spaciousness, excellent condition, and appealing location characteristics.

Example Discussed: A newer, well-renovated property with scenic views and extensive living space
stands out and commands a notable premium.

3. Factors That Tend to Decrease Property Values

3.1 Limited Living Space

Ethan Rhodes pointed out that smaller living areas generally result in lower sale prices.

Example Discussed: Homes with constrained space, whether due to a small footprint or underutilized
basements, typically attract lower offers.

3.2 Poor Condition and Low Quality

Aria Solis noted that properties showing signs of neglect or outdated designs are less valuable.

Example Discussed: A home with visible wear, such as deteriorated interiors or structural issues, tends
to receive lower bids as buyers factor in potential repair costs.
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3.3 Lack of Desirable Location Features

Marcus Grey explained that the absence of appealing location benefits, such as scenic views or waterfront
access, often detracts from a property's market value.

Example Discussed: A property without any natural amenities or attractive surroundings is usually
priced lower than comparable homes with such features.

3.4 Older Properties Without Modern Updates

Nova Pierce stressed that older homes that have not been updated tend to have lower market values.

Example Discussed: Properties lacking modern conveniences or recent renovations are often seen as
less attractive to today's buyers.

3.5 Composite Negative Factors

Lila Moon added that when multiple negative attributes (small living space, poor condition, outdated design)
converge, the overall effect is a substantial drop in value.

Example Discussed: A property that is both small and in need of significant repairs typically sees a
marked reduction in sale price compared to similar, well-maintained homes.

4. Practical Implications and Considerations

Enhancing Value

Invest in Upgrades:
Ethan Rhodes suggested that strategic renovations—such as updating kitchens, bathrooms, or
outdoor spaces—can significantly boost a property's value.

Highlight Premium Features in Listings:
Nova Pierce recommended that marketing materials should emphasize features like scenic views,
waterfront access, and recent renovations to attract higher offers.

Mitigating Drawbacks

Addressing Negatives:
Marcus Grey discussed that targeted improvements, even modest ones, can help narrow the gap
between a property's current state and its market potential.

Market Positioning:
Aria Solis emphasized the importance of benchmarking against local market trends to set competitive
prices that reflect both the strengths and weaknesses of a property.

5. Next Steps and Action Items
Lila Moon and Ethan Rhodes will collaborate to refine a checklist of premium attributes for property
evaluations.
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Marcus Grey will integrate these insights into the updated predictive models for home sale prices.
Nova Pierce will work with the marketing team to update listing guidelines that highlight key value-
boosting features.
Aria Solis will draft a set of recommendations for targeted renovations to enhance property value.
Follow-Up Meeting: Scheduled for May 27, 2025, at 10:00 AM in Room B3 to review progress and
finalize the comprehensive guide.

6. Conclusion
The meeting concluded with a consensus on the key factors influencing home sale prices. By understanding
and leveraging these insights, VerifIA aims to support more accurate property appraisals and informed
decision-making for homeowners and real estate professionals alike. The collaborative effort will culminate in
the final report, "Comprehensive Guide to Factors Influencing Home Sale Prices," ensuring that both
strategic renovations and effective marketing initiatives align with market expectations.

Meeting adjourned at 11:45 AM.


