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VerifIA Meeting Notes: Key Factors Influencing Home
Sale Prices
Date: May 20, 2025
Time: 10:00 AM – 11:45 AM
Location: VerifIA Headquarters, Innovation Hub, Room C3

Attendees
Lila Moon – Senior Real Estate Analyst
Ethan Rhodes – Head of Market Research
Aria Solis – Lead Appraiser
Marcus Grey – Data Analytics Manager
Nova Pierce – Product Strategy Director

Agenda
1. Overview of Market Trends Impacting Home Sale Prices
2. Discussion of Factors That Increase Property Values
3. Discussion of Factors That Decrease Property Values
4. Practical Implications for Renovations and Marketing
5. Next Steps for Incorporating Insights into Predictive Models

1. Overview of Market Trends Impacting Home Sale Prices
Lila Moon opened the meeting by summarizing recent market trends and emphasizing that home sale prices
are driven by a mix of physical characteristics, property condition, location features, and renovation history.
She stressed that understanding these factors is critical for accurate appraisals and informed decision-making
in both buying and selling contexts.

Key Points:

Importance of balanced property attributes
Interaction of multiple factors in determining market value

2. Discussion of Factors That Increase Property Values

2.1 Enhanced Overall Condition and Quality

Ethan Rhodes noted that well-maintained homes with superior construction materials command a price
premium.

Example Discussed: A property with updated interiors and modern structural elements appeals more
to buyers, justifying a higher sale price.
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2.2 Desirable Scenic and Location Features

Aria Solis highlighted that homes offering waterfront views or scenic landscapes are particularly attractive.

Example Discussed: Properties with partial views of lakes or rivers tend to receive higher offers
compared to similar properties without such features.

2.3 Spacious Living Areas

Marcus Grey explained that larger living areas, including well-utilized basements, positively impact sale
prices.

Example Discussed: Homes with expansive, functional spaces for family activities often sell at a
premium.

2.4 Recent Renovations and Modern Upgrades

Nova Pierce emphasized the importance of recent renovations in boosting market value.

Example Discussed: Modern updates in kitchens, bathrooms, and other key areas can significantly
increase a property’s appeal.

2.5 Combination of Premium Attributes

The team agreed that properties combining several high-value features—such as large living spaces, high-
quality construction, excellent condition, and attractive location benefits—stand out in the market.

Example Discussed: A newer, well-renovated home with scenic views generally commands a significant
price premium.

3. Discussion of Factors That Decrease Property Values

3.1 Limited Living Space

Lila Moon discussed that properties with smaller usable areas tend to attract lower offers.

Example Discussed: Homes with limited space or underutilized basements are less appealing to
families needing room for growth.

3.2 Poor Condition and Low Quality

Ethan Rhodes pointed out that visible neglect or outdated features can significantly lower a property’s sale
price.

Example Discussed: A property with worn-out interiors or exterior decay typically results in lower bids
due to anticipated repair costs.

3.3 Lack of Desirable Location Features

Aria Solis mentioned that absence of attractive location benefits, such as scenic views or waterfront access,
can adversely impact pricing.
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Example Discussed: A home located in a less desirable area, or lacking any noteworthy view, is
generally less valuable.

3.4 Older Properties Without Modern Updates

Marcus Grey noted that older properties that have not been updated often lag in market value compared to
their renovated counterparts.

Example Discussed: An aging home with no significant improvements usually attracts lower offers in a
competitive market.

3.5 Composite Indicators of Lower Quality

Nova Pierce summarized that properties exhibiting several negative traits simultaneously (small living areas,
poor upkeep, outdated design) tend to be valued much lower.

Example Discussed: A home that is both older and in need of major repairs typically has a significantly
reduced sale price.

4. Practical Implications and Considerations

Strategic Renovations

Lila Moon suggested that homeowners can boost their property’s value through targeted renovations, such
as upgrading kitchens or bathrooms, or enhancing outdoor spaces.

Discussion: The team discussed how strategic investments in improvements could bridge the gap
between lower and higher market values.

Emphasizing Premium Features in Listings

Ethan Rhodes recommended that marketing materials should highlight desirable features like scenic views
and modern updates to attract premium offers.

Discussion: Enhanced photography and detailed property descriptions were noted as critical for
conveying these benefits to potential buyers.

Balancing Age and Modernity

Aria Solis emphasized that even older homes can command competitive prices if they are updated effectively.

Discussion: The possibility of positioning renovated older homes as “classic with a modern twist” was
explored.

Market and Neighborhood Comparisons

Marcus Grey pointed out the importance of comparing similar properties in the neighborhood to set
competitive prices.

Discussion: Benchmarking against local standards helps in adjusting expectations and pricing
strategies accurately.
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5. Next Steps and Action Items
Lila Moon and Ethan Rhodes will collaborate to refine the list of premium attributes and develop a
framework for their evaluation in property listings.
Aria Solis will draft guidelines for renovation impact assessment to help homeowners prioritize
improvements.
Marcus Grey will update the predictive models with insights on how different property factors interact
to influence sale prices.
Nova Pierce will coordinate with the marketing team to integrate these insights into new promotional
materials.
Follow-Up Meeting: Scheduled for May 27, 2025, at 10:00 AM to review progress and update the final
report.

6. Conclusion
The meeting concluded with a strong consensus on the key factors that drive home sale prices. By
understanding and leveraging these insights, VerifIA aims to support more accurate property valuations and
informed decision-making for both homeowners and real estate professionals. The team’s collaborative effort
will contribute to a comprehensive report titled "Detailed Guide on Key Factors Affecting Home Sale
Prices," ensuring that strategic improvements and marketing initiatives are well aligned with market
expectations.

Meeting adjourned at 11:45 AM.


